Generating Unexpectedly High Enterprise Value
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*Initial expectations based on the professionals’ estimates when engaged.
**Some results were achieved by Asgaard professionals while at former firms.
For other engagements with similarly exceptional results visit our website: www.asgaardcapital.com.
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CAPITAL ** (All revenue and liability amounts are approximate as taken from publicly available sources or from principal’s best recollection. Mean values represent the average value range.
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